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Kak opeHaoy choopMmnpoBaTh §
APPEKTMBHYIO CTPATENNIO
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AnuHa JlonaTiok
AVpeKTop Mo NPOAYKTY U KOHCANTUHTY,
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SJIHa JlonaTiok

[VPEKTOP NO NPOAYKTY U KOHCANTUHTY, Tpeia-MmapkeTuHr Okkam

B Retail Media, kak B putTHece —
BCe AyMaloT, YTO 3HaAlOT, KaK NONTy4YnTb
pe3ysibTaT, HO Masfio KTO ero oocturaeT

1 O + neT MocTaBLMKN CeTb AreHTCTBO

OnbiTa c EMCG II:&ICIE C?o?ra—gola Dialog.X5 — o100 E)AkkEmITrade
Ha CTOPOHE Me imc; raS e KOHCanNTUHr -100, arketing —
NOCTaBLLMKOB a_r eting, Shopper pa3paboTka MpoaykToBagd
ncetn Insights. Test & Learn. pa3paboTka

N KOHCAJITUHT.



B npowsniom rogy mbl npepnoxXxunu knueHtam Framework 1.0 — noaxon
CUCTEeMHOM paboTbl C NOKynaTenaMun B Tpeng-MapKeTUHre

MprMeHeHne LWMPOKOro NHTepnpeTauna AaHHbIX 360-akTmBauua OueHKa KpaTKOCpPOYHOro
nepeyHst UHCTPYMEHTOB OJ19 NOCTaHOBKU KflacTepoB nokynaTeneu N 0ONroOCPOYHOro

Mo aHannay KOPPEKTHbIX BU3HecC-LeNnen Yyepes Digital, CVM adpoekTa oT Retail Media
MOoKyrnaTebCKOro N KOMMYHUKaLNN. instore, BktoYasi ayamo, BO3OENCTBUSA Ha

noeBegeHuns. Bnoeo n POSM. KflacTepbl NoKynaTenemn.

» KnacTtepusauuanokynateneinTT; | = ocTaHoBka KPIs noknactepaMm; i ¢ TeCTUPOBaHUE rUMoTeS; ! = S| noakTMBauuaMm;

= [podunnpoBaHne N CKITOHHOCTb; = PeKO Nno KOMMYHUKaUnu; * Pac4eT 3pPeKTUBHOIo MUKCa; = PasmeTka Retail Media;

= [IMHaMunka MeTpuK N Gain&Loss. : = Kpocc-npomo. i ¢ MOHWUTOPUHI aKTUBaLUN. i = 3amMep OoNrocpoyHoro
: : : apPekTa.
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Ecnn Framework 1.0 — 370 noaxon, To Framework 2.0 = 570 poAyKT.

roToBbI K ICNOJZIb3OBaHMIO U A,0Ka3aBLLUMIA CBOIO 3pPEKTUBHOCTb

AHannTUKa

" onTUMM3aums OTYETHOCTYU;
" aBTOMaTU3auus paboTbl C AaHHbLIMU;

" yHUOUKALUA METOOONOr .

Keunceoi:

®  Dark Media/Non-Dark Media;
®  Food/Non-Food/Alco;
®  TOP-100/cpegHui.
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aBaiiTe pas6epeM pesynbTaTbl Framework 2.0 Ha npuMepe
knneHToB FMCG

Bonpocbl No Keicam:

‘- .....

Kakne panbHenwune warm?

OKKAM



T R Ton-100 nocTtaBswmnk FOOD B Dark Media
L 3apgava — pa3pabdboTka apPpeKTUBHOU Tpena-MapKETUHI cTpaTermm

Kakass 6u3Hec-3apa4a 6peHpa? Kakoi nHBeHTapb JOCTYNEH?

2.

PocT neHeTpauun — Penetration.

_ [ Audio ][ POSM J
3. PocT noTtpebneHmnsa — Consumption. CVM

D

Kakasi 3apayva 6peHpa B Retail Media?

1. PocTadpPpekTnBHOCTU MHBECTULUNA — ROI. + 1. CermeHTauus Lenesom ayantopumn.
2. WHKpemeHTanbHbIN pOCT npoaax — SL. 2. [loobop KaHanoB M agpeCHbIX NporpamMm.

3. CHMXKeHne ctTomMocTun KoHTakTa — CPT. 3. PexkomeHpauun no KOMMYHUKaALNWN.

OKKAMVI **SSC — self-service checkouts 6



- Mbl onTMKU3npoBann Hadbop BBOOHbIX AaHHbIX
N nogxop K ux aHanusy n 6anHry MHBeHTaps

OKKAM



Onga yno6cTBa n cCuHeprmm padoTbl pa3HbiX OTOEN1I0B KIINEHTOB
Mbl pa3pabdoTanu cuctemMy XxpaHeHunsa 6onbLUnNX AaHHbIX U OOHOBJIEHUSA
UHTEepaKTUBHbIX gawuéopnos

Bpenp TOTAL

A6CONIOTHBIE 3HAYEHUA METPUK

Cerment ma LOYAL LOYAL m: Ma Chak Dot Npouent i Cpeppmi Buipyuxa Ha Wrwa Cpepuss

Dashboards i e o W P (2 e (£ e K i o Pt e
Bmsyanmsaumq D,aHHbIX C |'|OMOL|J,b|'O o0 1,280,163,804.1 12,818,400.0 2924506 9,397,879.0 7,121,120.0 351 68.0 13 136.2 14 1798 18 99
11 1,049,725,869.9 122769850 263,163.0 8,867,071.0 2,601,265.0 288 2438 34 1184 14 4035 47 855

MHTEpaKTUBHbIX YapTOB U Tabnuubl 22 466406235 51599380 1088726 37NM60 18I0 128 13 e mso 1 3 a2 %4
3 853258,507.7 92449970 19,0280 5,835,188.0 607,336.0 234 58 96 1462 16 1,404.9 152 923

KOHKpeTHOoW 6u3Hec-3agaun.

Business Metrics Bar Charts by Cluster

BuipyiKa Ha nokynaTens Cpepuuii wex py6 Cpepuwit wex wt Cpepwnn uena py6

Big Data Storage - . ‘ i
TexHoNornyHoe peLueHne obecrneynsaeT - I “ i :
HageXHoe 1 6e3onacHoe XxpaHeHne - B . .
60NbLUMX AaHHBLIX 1 6bICTPLIN JOCTYM K o S e L
NHPopMaL . "

Radar Chart for Clusters Sales Share vs Purchasers Share

st Cluster 0
@ Cluster 1
Cluster Number

EEEE
@ N o

Analytics

MpoaBuHYTbIE aHaNUTUYECKNE UHCTPYMEHTHI
ONs rny6oKoro noHMMaHusa noseaeHusa

KIMMEHTOB, NPOAYKTOBbIX METPUK U
NPOrHo3npoBaHua LTV.

Sales Share Purchasers Share

Sales and Purchasers Mix
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MaTpuua

6usHec-3apav
no Knacrepam

OonucaHue

BusHec-mMeTpuKa
NoTeHuwnan (SOP)

MpunopnUTeTHOCTb

MoTpebHOCTb

Cny4au notpe6neHuns

KaHnanbl RM

OKKAM

=

X/M, 18-24,6e3 geTen, 6peHa,
nmeeT 6onee Monoayo
ayouTopuIo VS KaTeropusa

ng paboTbl C KNlacTepamMu nokKynaTtesnen Mol paspadoTanu

C ncyeprbiBalowmnm CriMCKOM METPUK

X/M, 29-30, mornoaeblie
poouTenu, 6peHn 3aHMMaeT
NosoOBUHY KlacTepa kaTteropmmn

™

X/M, 20-29, napbl 6e3 geTein, 6peHa,
M KaTeropumsa 3aHMMatoT
OMHaKOBYIO 000 B KIacTepe

MeHeTpauus CpefHuii yek YacToTa noKynku
42% 20% 38%
N21 Ne3 N22
Mopanyi cebs MopapgoBaTb 6N3KNX OTAObIX
MpasgHuK ¢ ppy3bamun 3akynka Ha npa3gHuKn KnHoBeu4ep

SSC

CVM

FopoBoii NnaH
paboTbl

KANEHOAPb
AKTUBAUMNI

AOPECHbBIE MPOrPAMMBbI

POKYCHBbIE KAHASbI

PEKOMEHOALINA
Mo COOBLUEHNAM

+ RETAIL MEDIA CALCULATOR



med Framework 2.0 no3BongeT pacTtutb 39PeKTUBHOCTDb

N FooP Tpeng-MapKeTUHr cTpaTerum yepes ontumMmn3auuio
MeTpukK Retail Media
e A 4 N
+1,6 -65%
y O
ROI CPT
- J . J
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1 NON
FOOD

Kakast 6u3Hec 3apada 6peHaa?

= PocT gonnbpeHpa — Value share.
= PocCT neHeTpauumn — Penetration.

= PocT noTtpebneHna — Consumption.

Kakass 3aga4va 6peHpaa B Retail Media?

Ncnonb3oBaTb Retail Media kak
anbTepHaTuBy TpaguunoHHOMY Megna
B YCOBUAX OrpaHN4Y€eHHbIX Ol0OXEeTOB:

**SSC — self-service checkouts.

HE Ton-100 nocTaBwuK 6e3 orpaHn4yeHun B Dark Media
C 3apaydeun onTtummnsaunm mmkca kaHanoB Retail Media

Kakoiht UHBeHTapb AOCTYyNEeH?

Audio ][ POSM

[ ]
[ video ][ sscr |
[ ]
[ J

Shopper display

Price checkers

9 Monaep>xkn 9
PocT 3HaHus AUCTPMOYLIM 1
ynydLieHve
6peHaa
npencTaBneEHHOCTMU

Outdoor

Bo3pencreus B
MOMEHT NOKYMKN

"



1 NON anga dopmMmmnpoBaHust pekoMmeHaaunum Mmbl NnpoBenuv rMyouHHbIN
FOODT  peTpoaHanus c ncnonb3oBaHMEM TPEX TUMOB OTYETHOCTU

@ [aHHble OT KNMeHTa @ [aHHble YaCTUYHO NPEAOCTaBUI KIINEHT Y KnMeHTa He 6bIf0 AaHHbIX
BRAND LIFT ) SALES LIFT ) TEST & LEARN
OTYEeTHOCTb
7 N
NHKPEMEeHTasbHble Npoaaxm
NHKPEMEHTabHbIC KaTeropuu v BAMsiHMe Ha
3HaHWe 6peHaa npopaxv bpeHaa B KOHKYPEHTOB peK1aMHO
MOMEHT peknamMHOU KaMrnaHWm rno agpecHoin
N )
AHAJTIN3 KOPPENALMWN BHAHUA CKOPUHI MEOMAD®OPMATOB
ONTUMNIALLINA MAPAMETPOB !
KoHcanTuHr BPEH[IA, MPOLAX BPEHLIA U s W COrNACHO PHIHOYHBIM

KATETOPUU BEHYMAPKAM

OKKAM



- B pe3ynbTaTe PK, npoBeaeHHbIX C Yy4eTOM peKoMeHaaLuin,
yAanochb

+3 o». +24 +6 ;..
UBA SALES LIFT BRAND INCREMENTAL CATEGORY GROWTH
% 35%
+1,43 80% - o
o] REACH CPT
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anga apPpeKTUBHOM CTpaTernm Tpenpg-mMmapkeTuHra Heo6xognumbl Bce
3neMeHTbl Na3na, BK/Ilo4ast He ToNbKo kKnaccuyeckue 4P, Ho n

Product

Promotion

Placement

4C

Shopper

Scorecard

Consumer

()

4C

LTV

Monitoring
Cost

O FRAMEWORK

4C
Marketing
Mix
Calculator

Communication

4C
Trade Promo
Effectiveness
(TPE)
Analyzer

Convenience



Cnacumoo!

MomMmoXkemM ¢ 3pPeKTUBHOM CTpaTErmen.

NMuuwnre:

Cka4aTb npe3eHTauuto
MO>XHO Ha HalLeM KaHane
Okkam insights

OKKAM




